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HenpomapKeTuHr 4518 anTeuHbIX OPraHu3aLmmn -
HOBbIW NYTb K NOANIbHOCTW NOTpebuTens

HOsusa IpokepuHa, K.0.H., «Pemennym»

B HenpocTol BKOHOMHYECKOH CHTYallHH, BJIEKYIled CHI)KeHHe IIOKYIaTeIbCKOH CTIOCOOHOCTH HaceJIeHH, aITeYHbIM Opra-
HHU3AI UM HE00X0AMMO HCKATh HOBbIE IIyTH MOBbIIIEHHUS JIOSITIBHOCTH IOTPeOHuTE IS, PellleHHIo 5TOM 3aja4i MOJKET CII0C00-
CTBOBATb HCI0JIb30BaHHE I0/IX0/I0B HEHPOMapKETHHTA.
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Kongpnukm unmepecoe: aBTop 3asiByisieT 06 OTCYTCTBUY KOH(PJIUKTA UHTEPECOB.

Neuromarketing for pharmacy organizations opens
new doors to consumer loyalty

Yuliya Prozherina, Cand. of Sci. (Biol.), Remedium

In a difficult economic environment having the effect of a decrease in purchasing power of the population, pharmacy
organizations need to be on the prowl for new ways to increase consumer loyalty. The use of neuromarketing approaches will

contribute to solving the problem.
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HENPOMAPKETUHTI - HOBAS
PEA/IbHOCTb

HeiipoMapKkeTUHI - HOBOE Hay4yHOE
HallpaBjIieHUe, B OCHOBE KOTOPOTO
JIEKUT CUMOMO3 3HaHUH 0 Helpodu-
3M0JIOTMY YE€JIOBEKA U MAPKETUHTOBBIX
nozpxonoB. 1o cyTy, 3To MHHOBALMOH-
HbIN BUJI MADKETHHIA, B KOTOPOM B3a-
MMOJIEHCTBUE C MOTPEOUTETIEM CTPO-
UTCS HA HAy4YHOM OCHOBE — HA IOHU-
MaHUM [IPUHLUIIOB OpraHu3aluu
1 QyHKUMOHMPOBAHNUS BBICLIEN HEPB-
HOU JIesTeIbHOCTU yesioBeka [1-3].

Konnenuusa HEepPOMapKETUH-
ra Oblya pa3paboTaHa TCHUX0JIO-
ramu [apBapjCKOro yHUBEPCU-
teta B 1990-e rr. B ToM Xe ropny
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npodeccopom 3aITMEHOM BIEPBble
Obl7Ia IpUMEHEHa HEeNpPOCKAHUPYIO-
mas TEXHOJIOTUS B UCKIJIIOYUTEJIb-
HO MapKeTHHIOBbIX Liesgx. OfHaKo
TEPMUH «HEHPOMApPKETUHI» INpeji-
JoxeH nosgHee - B 2002 r. - npo-
¢deccopom Cmupacom. B cBoiw oue-
penb, epBas MeXAyHapojHas KOH-
(depeHLUs, TOJHOCTHIO IOCBAIIEH-
Hasl HEMPOMAPKETHMHIOBBIM HCCJIE-
ZOBaHMSM, ObljIa IPOBEJlEHA TOJIBKO
B 2004 r. B CHIA. Ceromug Takue
KoH(epeHLUU IMPOBOIATCS exe-
TOLHO I0J, 3TULO0N MeXIyHapon-
HOW accouyalyuy HeMpPOMapKETHH-
ra - NMSBA (The Neuromarketing
Science and Business Association) .

OCHOBOMONIOXKHUKAMY HENpPOMapKe-
TUHTA TPAOULMOHHO CUUTAIOT TeHIN-
pextopa Retail branding AG Apupra
TpaiiHza u IMPEKTOPa HaIpaBJIEHUs]
Store Branding Retail Branding bapra
Oeiimana. KoHnenTyanbHast naatdop-
Ma HeMpOMapKeTHHra CerofHs 6asu-
pyercs Ha paborax Jxeppu 3antMe-
Ha, ApHpra TpanHpana, bapra Onema-
Ha, Mapruna Jlunpcrpoma, [I3Bupa
JIbtouca, Popxepa Jynu u 1p.

[To mHeHuto @. Kotsiepa, K HacTosi-
IEeMy BpPEMEHM HEUPOMAPKETUHT
pasBuiICA 10 IOJHOLEHHOTrO HalpaB-
JIeHWs] MapKeTHHra. B OCHOBYy aroi

" The Neuromarketing Science and Business Association.
Ccbinka Ha catim: https://www.nmsba.com/



TEXHOJIOTUM IOJIOKEHa MOJeb,
COTJIaCHO KOTOpOil OCHOBHAsl 4acTb
(6osbe 90%) MbICIUTEILHON fesi-
TEJILHOCTY 4eJIOBEKa, BKJIOYAs HMO-
11U, TPOUCXOMUT B N10JICO3HATEIIbHON
0671aCcTH, T.€. HIKe YPOBHEN KOHTPO-
JIMPYEMOTr0 OCO3HaHUA [4].

amMouun B NNOCE

Konuenuusa HelipoMapKeTHHra [peji-
10jIaraeT, 4To 4YeJOBEK BOCIIPHUHU-
MaEeT pPa3fpaxXUTENN OKPYXKaIIEH
cpezipl (Hampumep, NPE3EHTALUI0
TOBapa) INpexXJe BCEro Ha ypOBHe
HEApPOPU3NOJIOTUIECKUX  CUTHA-
n0B. OHM TNEPEBOIATCS OpraHaMu
9yBCTB IIOCPENCTBOM Ouopuanye-
CKMX ¥ OMOXMMHYECKUX IPOLeCcCoB
Ha S3bIK DMOLIMM €lle Ha YPOBHE NOJ-
co3HaHus [4].

C TOYKM 3peHMs HEeNpOMapKETHHra
9MOLMOHA/bHBI KOMIIOHEHT WIrpa-
€T B IOBEJEHUM BAKHENLIYIO POJib,
T.K. TI03BOJIAET 3AKPEILIATh B CO3HA-
HUM TIOTpeOUTENs MOJIOXKUTEJbHbIE
yCJIOBHblE pediekchl. Jloaroe Bpems
SMOLMOHAJIbHAA  COCTaBJAIOIAL
HejooueHnBanacek. OJHAKO IOCIes-
HUE JaHHbIE CBUMIETEJILCTBYIOT O TOM,
4TO y JIOZIEH, HE3aBUCHMO OT II0JIa,
BO3pacTa, COLMAJILHOIO  CTaTy-
ca ¥ IPOYEro, B MPOLECCE IPUHSA-
TS PELIEHUNA SMOLUM NPEBAIUPYIOT
Haz pazymom [1-3].

OCHOBHbBIE TIOAXOJbl HEUPOMapKe-
TUHra 06a3UpylOTCS Ha INOHUMAHUU
NICUXOJIOTUM TOTPEOUTENsT U BIUSI-
HUM HA 9MOLMOHAJIbHBIA KOMIIOHEHT
noBejieHyd. B anTeyHoil opraHusanum
3TO MOXET ObITb KOHCYJIbTAlMOHHAS
NoAIepKKa — IJist 60JIbHOTO, TIPUBJIE-
KaTeJIbHas YIaKOBKa — IJIS MOJIOZBIX
M 37I0POBLIX JIOJEH, IIOKYIAIOIMUX
NpopUIaKTU4ECKUE CPELCTBA, BHITO] -
Had L€Ha — [JI PAlMOHAJbHBIX MYXK-
YMH ¥ MHOroe Jpyroe. B To >xe Bpems
B MEIMIMHCKONH U (apmaleBTHye-
CKOI1 Cpe[ie Ha IEPBLIi 71aH BLIXOAAT
BOIIPOCHI 3TUKU. [IpumeHenne Henpo-
MapKeTHHra HEeJOIYCTUMO B OTHO-
IEHNU TIPOJBUKEHUS PELENTYPHBIX
CcpencTB. JlaHHbIE TIOJAXOIbI HEJb3S
UCIIOJIb30BaTh C LIEJIbIO HABA3bIBAHUS
MOKYNKY. HelpoMapKeTUHT B amTe-
Kax JIOJDKEH B IIEPBYIO OYEpenDb CIIy-
KUTb LEJSM CO3[jaHusi KOM(OPTHOM

IJ1s1 TIOCETUTEJIel 06CTAHOBKU U JIy4d-
Iero MOHMMAaHUS UX HYXK],
Hackosbko MMPOKO IIpHEMbl Helpo-
MAapKeTHHTa UCTIOJIb3YIOTCS B POCCHI-
CKUX allTeKax, [0Ka3aj MpOoBe/leHHbIN
HaM{ BECHOM 3TOro rojia OHJaWH-
OIpOC COTPYIHUKOB anTek. B uccie-
IoBaHuM [5] mpuHsau ydactue 115
NPOBU30POB U (apMalleBTOB CO BCEi
Poccun, KOTOpBIM OBITIO MPEAJIOKEHO
OTBETUTb HAa BOIIPOCHl pa3MelleH-
HOW Ha OHJaWH-TIaTGOpME AHKETbI
(www.survio.com). BonbmuHCTBO
OTIPOIIEHHbIX ObUIN KEHIIUHBI (92%).
3aHuMaeMble PECIOHJIEHTaMHU JJOJDK-
HOCTY paclpejesniInuch CIIeAyIomuM
o6paszom: IpoBu3op (41%), papmanesT
(32%), zaBemyiomas antexkoi (26%).
AniTe4Hble OpraHMU3alM, B KOTOPBIX
OHU paboTanu, ObLIM KaK CETeBOro
(74%), Tax u HeceTeBoro (26%) Tuma.
OTKpbITasl 30Ha BBIKJIALKU MMesach
B 35% anTex.

MO MECTAM

ITepBoe, 4TO GpocaeTcs B raasa 1060~
My 4YeJIOBEKY, 3allefleMy B alTeKy, —
9TO BHEIIHWH BUJ TOProOBOTO 3aja
U PacHojIoXeHe B HEM aCCOPTUMEH-
Ta. B TO Xe BpeMsl 9TO BOCHpUSTHE
Heoco3HaHHoe. Kak mpaBuiio, notpe-
OuTeny KpaiiHe peaKo 3a[yMbIBAlOT-
csl Haf, TeM, Mo4YeMy TOT WM WHOU
TOBAp HAaXOJUTCS B OIpEJeeHHOM
MeCTe 1 KaK 4acTo ero pacroyioKeHue
MOJKET MEHSThCSL.

Kaxk noxasblBaeT INPAaKTUKA, Kaphau-
HajlbHasl M YacTasg CME€Ha acCOpTU-
MEHTa MOXET IPHUBOIUTbL B 3aMe-
IIATEJIbCTBO IOCTOSHHBIX KJIMEHTOB.
PerynspHoMmy mocetuteno ynobHee,
€CJIi OH MOXeT HaUTU MHTepecylo-
M €ro anTE€YHBIA TOBAP B OTKPbI-
TOM 30HE BBIKJIAAKU IPAKTUIECKU
BCJIENYIO, @ YacTble I1epecTaHOBKU
B 9TOM CJIy4ae MOTYT TOJIbKO MEIIATh.
Jlpyroe fies0 - 30HBI PacCHOJIOKEHUs
TOBapOB U3 KaTErOpUU CIIEIUaib-
HBIX TPEJJIOKEHUI U IMPUKACCOBAs
30Ha. He cekpeT, 4To UCKyCHas pac-
CTaHOBKA aKLIEHTOB Y BbIOOpP ONTH-
MaJIbHBIX TIPOJYKTOB, COOTBETCTBYIO-
MUX CE30HY WIM U3MEHEHUIO CIPO-
ca, MOTYT O6JIErYuTb BBIOGOP TOTpe-
0UTeMO0 ¥ OJHOBPEMEHHO IIOBBICUTDb
NpPUOBITIb  ANTEYHON OpraHU3alUu.

MANAGEMENT

BospmmHCTBO MHGOpPMALIUY U3 BHELI-
Heil cpefpl TMOCTyNaeT B MO3r yepes
3pUTEJIbHBIM aHA/IU3aTOp, I03TOMY
(dakTop BUIUMOCTM TOBapa HeJb3s
HellooLeHnBaTh. He ciy4ailHO OBHUM
U3 KJIIOYEBBIX MHCTPYMEHTOB HeMpo-
MapKeTHHra CYUTAETCs aWlTPEKUHT,
MO3BOJISIOMIUY C BBICOKOW TOYHOCTBIO
BBISIBJISITh BUIMMOCTb TE€X WM WMHBIX
TOBApOB B TOPIOBOM 3aJle.

Hackosbko >k€ 4acTo poccuiickue
anTeku 00paljaloTcsl K MepyaHpai-
3epam - npodeccruoHanam, Crocob-
HbBIM T'DaMOTHO OPraHU30BaTh IPO-
CTPaHCTBO U JOOUTHCS OIITUMAJIBHOTO
pacriosioxxeHus: ToBapoB? Kak roka-
3ajl OIIpPOC, B OOJIBIIMHCTBE CJIy4aeB
BBIKJIAZIKa TOBAPOB OCYIIECTBIISETCS
CWJIaMM CaMUX COTPYJHUKOB alTeK
(62%), coBmecTHO € MepyaHjaize-
pamu 3TO penaloT 34% anTedyHbIX
opraHusauuii, 1 Juib B 3% ciy4a-
€B 9TOT IPOLeCC IOJHOCTBIO OTHA-
€TCsSl Ha yCMOTpeHue MepyaHpjaize-
pa. ACCOPTMMEHT B anTeKkax MeHs-
eTcsl B 6OJIBIIMHCTBE ciydaeB 1 pas
B Mecsl, (47%). Eme 21% anTex nsme-
HSIOT ACCOPTUMEHT B 3aBUCHUMOCTH
OT ce30Ha, a eme 17% genalT 3TO
HeperyJsipHo, 10 Mepe HeoOXOAUMO-
ctu (puc. 1) [5].

HA BKYC N LUBET

Bosbimoe 3HayeHue MMeEeT BOBJEYe-
HUe€, TOMUMO 3PUTEJILHOTO, U IPYTUX
aHaJIM3aTOPOB — CJIYXOBOTO, OOOHS-
TEJILHOTO U BKyCOBOTO. Uem GoJble
OpraHoB YYBCTB OyjeT 3a/eiCTBO-
BaHO B IIPOLIECCE BOCIPUSATHS,
TeM 6oJiee 3aMEeTHBIM OKaXXeTcs 6Jia-
ronpusatHelil 3¢ ¢dext. Mcnomnbayer-
CSl JIM JaHHBI TIpUEM B aNTeYHbIX
opraHm3anusax? Kak rokasajno Haule
UCCIIeloBaHNe, [1a, HO 4YMCJIO TaKUX
anTeK HeBEJUKO.

CrieniyasnbHble apoMaTthl TIPUMEHS-
I0TCSl JIMIb B OTZHEJIbHBIX alTeKax.
06 uX MCTIOJIb30BAaHNUU 3aBUJIN JINIIb
8% peCIIOHMIEHTOB, a elle 4% UCIOJIb-
30Bajli apoMaThl paHee, HO OTKa3a-
JICh OT 3TOW Mpen. B To xe Bpems
HEOOXOJUMO TIOMHUTb, 4YTO 000-
HATENbHAs  JIyKOBULA  SIBJISETCS
IpeBHENIEN CTPYKTYpOil TOJIOB-
HOro MoO3ra 4YejioBeka. Bocrpusrue
3aMaxoB IPOUCXOAUT TPAKTUYECKU
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IE] MEHEDXMEHT

PUCYHOK 1. Kak yacto B Ballen anTeke MeHseTcsl acCOPTUMEHT TOBApOB,
MPOAABAEMbIX MO aKLWW, U/WUIN VX PACMONOKEHMe B TOProBom 3ane anteku? (n = 115)
FIGURE 1. How often does your pharmacy change the assortment of products sold on
a promotional basis and/or their location on the pharmacy'’s retail space? (n=115)
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. ExenepenbHo, 8,5%

. Kaxpable 2 Hegenu, 1,5%

. Pa3 B mecau, 46,9%

. MeHseTcA B 3aBUCUMOCTMN OT
Ce30Ha, 20,8%

5. MeHsetcs no mepe
HeobX0AMMOCTH, HeperynapHo,
16,9%

6. 3aTpyaHAlCb OTBETUTD, 5,4%

s w2

taste something? (n=115)

PUCYHOK 2. [poxoannu nu B Ballen anteke akumm, B pamKax KOTOPbIX
noceTuTeNAM Npeanarani nonpo6osarb YTo-n160 Ha BKyc? (n = 115)
FIGURE 2. Did your pharmacy have any promotions where visitors were offered to
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1. Hert, 78,9%

2. [1a, neyebHblit uai, 14,0%

3. [la, koHdeTbl, 8,8%

4. [la, muHepanbHyto Bogy, 0,9%
5. [a, petckoe nutaHue, 0,9%

PUCYHOK 3. CuntaeTe nn Bbl Lienecoo6pasHbiM UCMONb30BaTh B KauecTse hoHa B
anTeke TUXylo paccnabnaioLlyo my3biky? (n = 115)

FIGURE 3. Do you consider it appropriate to use soft comfort music as a back-
ground in the pharmacy? (n = 115)
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1. B Halen anTeke Mbl y)xe
1CNOMb3yem My3blKy B KauecTse
hoHa, 7%

2. [a, 18%

3. Bo3MOXHo, Aa, 26%

4. §1 He MPOTUB, HO 3TO He UMeeT
3HaveHus ansa mexsd, 7%

5. Mbl npo6oBanu ncnonb3osaTb
My3blKy B KauecTBe (OHa, HO
0TKa3anucb ot 3Toil naeu, 2%

6. Het, 40%
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feccosHaTesbHO, a 3PQPEKT OT 3TOro
MO3XET ObITb OUEHb CYLIECTBEHHbIM.
[Ipy mnpoBeLEeHMU MaAPKETHMHIOBBIX
aKUMil B alTeKaX HEeCKOJIbKO yalle
UCIIOJIb3YETCSl BO3IENUCTBUE HA BKy-
COBOJ aHAnIM3aTop. BO3MOXKHOCTDL
1IoNpoboBaTh YTO-IMO0 Ha BKYC Ipe-
IOCTaBJISIIOT TIOCETUTENSIM MOPsIIKa
21% anTex. B OCHOBHOM IOKYIATE IAM
NpeJiaraloT ieyebHbIi Yaid, KOHDETH,
peXe — MUHEPAJIbHYIO BOLY UM [ET-
cKkoe nuTanue (puc. 2) [5].
[IpakT4eckd He UCIOJIb3yeTCs B
POCCHICKUX amTeKax Mysbika. M1 aTo
BIIOJIHE TIOHSTHO: MOAOGPaTh IOJ-
XOASIIYI0 MEJIONUI0, CIOCOOHYIO
HACTPOUTb TIOCETUTEJISI Ha HYXKHbIA
JIaz Y TIpY 5TOM He HaBpeIUTb UMUJL-
Ky OpPraHu3alyy COLMAILHOIO 3BEHA,
He Tak-TO Jlerko. OfHAaKo B LIEJIOM
COTPYIHUKM aNTeK MOJIOXUTEIbHO
BOCIIPMHUMAIOT 3Ty Hjelo. My3biKy
B KauecTBe ()OHA YK€ HCIIOJIb3YIOT
7% antek. [lopska 44% cunraor
JAHHO€ HOBOBBELEHUE LEJIECOO-
Opa3HbIM, U elle 26% He BO3PakaioT
IIPOTUB 3TOrO. B TO Xe BpeMs OKOJIO
40% pEeCHOHAEHTOB CYUTAIOT MY3BIKY
B anTeKke HeymecTHoH (puc. 3) [5].

MNOAAPKIU N BOHYCbl

BceBO3MOXKHBIE IMCKOHTHBIE IIPO-
TPaMMBl, CKUJIKU U KIyOHBIE KapThl —
HECOMHEHHO, HauboJsee MOMyJsIpHble
CIOCOObI NPUBJIEYEHHUS TIOCETUTEIIeN
anrek. DBOJBIIMHCTBO OINPOLIEHHbIX
COTPY[HUKOB aNTEeYHbIX OPraHu-
3anuit (74%) OTMETWJIM, YTO BbIfa-
I0T KJMEHTaM OOHYCHbBIE KapThl.
Jlns 0603HAYEHUS] BBITOJHBIX LIEHO-
BBIX NPEJJIOKEHUI B TOPrOBOM 3aje
aKTUBHO UCIIOJIb3YIOTCS SKEJThle LeH-
HUKY, O 4eM 3asBUIM Topsika 75%
PECIIOH[IEHTOB.

[Ipy MOKyIKe B amnTeKaX HEPEIKO
BBIZIAIOTCS Pa3/IM4Hble Mojapku. Yaie
BCEro 3TO YNaKOBKA Ge3peLenTypHO-
ro npenapara uian BAJl (48%), koc-
MeTrdeckas npoaykuus (31%), pydku
C JIOTOTUIIOM anTeKWd WM MPOAYKTa
(9%). Taxxe pacrpocTpaHeHa IpaK-
THUKA BBIZIAUM Pa3/IMYHBIX HEOOJBIINX
N0JIapKOB (KPY>KKH, 1I€TKU, MarHATHI
u 1p., puc. 4) [5].

KimeHTam mnpepjsaraioTcsi BCEBO3-
MO>XHBIE CEPBUCHI 6ECIIATHBIX YCIIYT.



drugs at your pharmacy? (n=115)

PUCYHOK 4. [Tpoxoaunu nu B Bawei anTeke akuuy ¢ BpyYeHUem Kakoro-1m6o
nofjapka B JOMOMHEHNE K MoKynke B anTteke? (n = 115)
FIGURE 4. Have you held any promotions with gifts giving as an addition to buying

[ia, 6e3peLienTypHOro npenapara
unu BAZ (BUTammHbl 1 Npou.)

[la, yNakoBKI KOCMETUUECKON NPOAYKLMM

A3, PyYKM C TOFOTUMOM anTeku Un NpoaykTa

MoaapKoB OT (hapMaLeBTUYeCKIX KOMAAHWI
(Kpy»KKM, WeTKM 1 T.4.)

MarHuToB, KOCMeTUYeK, NepyaTok u ap.

Het

48%

Yame BCEro B anTeKax NPeLoCTaB-
JISIIOT BO3MOXKHOCTb M3MEPUTH apTe-
puasnbHoe naBieHue (41% onporeH-
HbIX), OIpelesuTb maccy tena (4%),
pexe - IPOBECTU KOMILIEKCHYIO
OLIEHKY 3710pOBbS (2%) WJIM COCTOSI-
HUA BoJsloC (2%). OHaKo B 6OJIbIIMH-
cTBe anrek (56%) MomodHbIe CePBUCD

OTCYTCTBYIOT.
Kak mokasano Hame ucciefoBaHue,
HEPOMApKETUHIOBbIE  TOJXOJbI

B TOW WJM WHOM CTENEeHW MCIOJIb-
3yIOT MHOTHE alTeKd, HO, HECMOTPS

Ha 3TO, C CAMUM IOHATUEM <HENPO-
MapKETUHI» 3HAKOM Jiniib 21% omnpo-
IIEHHBIX PECHOHIEHTOB [5]. B To xe
BpeMA MOIYJISPHOCTb 3TOTO Hayy-
HOTO HalpaBjleHUs pacTeT. BHenpe-
HYE€ HEPOMApPKETUHIOBBIX IOJXOLO0B
B paboTy anTe4HbIX OpraHU3aLUil
IpU YCJIOBUU XKECTKOrO CO6JI0ge-
HUS 9TUKU npoawkenus JIIT n BAJ]
MOXeT CIMOCOOGCTBOBATh MOBBINIEHUIO
JIOAJIBHOCTY MOTPEOUTENs, a 3Ha-
YUT, W YKPEIUIEHUIO IO3ULMN )
6u3Heca. R4
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Kpome maoeo...

«AKTUBHbIV KOMIMOHEHT»
AOrOBOPUNCA O NOCTaBKaX
ADC Ha Kyby

ToproBas nanarta Ky6bl CaHKLMOHUPO-
Basia Hayano NoCTaBOK B pPecrybnmky
AKTUBHbIX (hapMaL,eBTUYECKUX CY6-
ctaHuun (ADC) poccUncKoil KomnaHnum
«AKTWUBHbIA KOMMOHEHT». B HacTos-
liee Bpemsi «AKTUBHbIA KOMMOHEHT
opmupyeT nepBuYHbIE 06pa3sLbl

[N nepeaayn KybuHCKoW CTOpoHe,
roBOpUTCA B Npecc-penuse apm-
npoussogutens. Takxe Ha Kybe 6ygert
NpPOBeAeHO CreLmanbHoe Nccneao-
BaHWe 4NA BbIABNEHNSA HEOOXOANMbIX
YCNoBUI coxpaHHocTn ADC B ycno-
BUSAX KnumaTa Kapubckoro 6accenHa.
Moctaskn ADC Ha Kyby 6yayT 3any-
LeHbl € 2020 T., C TEYEHNEM BPEMEHMU
pOCCUNCKas KOMMNAHUS PaccUUTbIBAET
YaCTUYHO NN MONHOCTbIO 3ame-
CTWUTb CBOEN NPOAYKLMEN NHANICKME
n kutanckme AQOC. Ha cerogHAWHUNA
[leHb «AKTUBHbIN KOMMOHEHT» OCY-
LLecTBAAET 3KCNOPT B cTpaHbl EAIC

n Cep6buto. lons akcnopTa B | nonyro-
nmm 2019 . B 06L1eM 06beme NoCTaBoOK
cocTaBuna 2,7%. HomeHknarypa Kom-
naHun HacuuTbiBaet 6onee 50 ADC.

«Bepodchapm» 3anycTuna gse
HOBble NPOU3BOACTBEHHbIE
NUHUM BO Bnagummupckon
obnactu

B nocenke BonbruHckum
Bnaanmmupckon o6nactu coctosncs
TOPXKECTBEHHbIN 3anycK BYX HOBbIX
NPOV3BOACTBEHHDBIX TMHUA Npesnpu-
ATUA KOMNaHun «Bepodapm» (Bxogut
B CTPyKTYypy Abbott). Cornawenue

0 paclnpeHnn NPOn3BOACTBA

6bI10 JOCTUTHYTO B pamkax CaHKT-
MeTepbyprckoro MexayHapogHoro
3KOHOMMUYeCKoro hopyma. Ha HOBbIX
MOLLHOCTSX 6yAyT NPOVN3BOANTb-

€5l npenaparbl, NpefHa3HauYeHHble
NS NPUMEHEHUA B TaKUX Tepanes-
TUYECKNX 06/1aCTAX, KaK aHecTe-
310NOrNs, UHTEHCUBHAA Tepanus,
OHKOJI0T 1A, remaTtosnorus, HeBponorus,
KapAnonorus, raCtpo3HTepoNorus.
3anylweHHble B 3KCMyaTaLunio MMHUN
BK/OYAKOT NPOMU3BOACTBO amnyn

1 HOBYIO TMOUIbHYIO YCTAHOBKY.

/X MOLHOCTb floCTUrAET 50 MH amnyn
1 hNaKOHOB B roA.
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